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Helga Pohl, in the foreground, takes care of administrative 
issues and in the background is Brigitte Widmaier who handles 
Western European sales.

Exporting formalities are handled here.  
Nadja Chakir, in the back, handles the Baltics 
and Eastern Europe while Claudia Hauger is 
responsible for Western Europe and North Africa.

The most important part of a business: Hanan 
Wieland handles invoices and payments.

ties in the lower priced market as well, 

“above all in the African market, but not 

with cheap receivers, rather with HDTV 

models at inexpensive prices.” This is 

being made possible by their cooperation 

with the manufacturer GIM. “130 people 

are employed there”, she says and notes 

that the transport costs to North African 

countries are even less than those to 

Europe. 

Another important aspect is the vari -

ous agreements between Morocco and 

many African countries. Morocco is an 

excellent location to lock in these new 

locations. “Other distributors in these 

areas can also link up with us”, explains 

Rose Chakir, “either directly through us 

or in direct cooperation with GIM.” GIM 

anyhow gets all the technical guidelines 

from Golden Media.

Golden Media has discovered an inter -

esting niche with production in North 

Africa which in turn means lower trans -

portation costs to Europe and naturally 

also for Africa.  

With the right product selection and 

the willingness to work with new distrib -

utors, there’s really nothing to stop this 

company from growing!


